YFS Ambassador Club

Build a Better Business --  Series 1

Call #3: The Secrets of Selling -- December 10, 2010 – 3:00 pm pacific time

“How to sell without being salesy!”

Remember: you’re helping people!
Outline of Training Call:

1. Secret #1: Use the “POS” approach

2. Secret #2: Tell stories (yours and others!)
3. Secret #3: Demonstrate value (= what is the true cost of NOT buying)
4. Secret #4: Offer an “experience” instead of a product or service (forget single orders or hourly rates)
5. Secret #5: Set premium pricing – but deliver premium VALUE
Creating Irresistible Offers
An offer is different than a price or product

Offer includes: urgency/bonus/limits/guarantee

How to set prices/packages

Compare “apples and oranges” (to demonstrate true value)

Bonus tips:

Write our the currency

Never collect money yourself

Never discount your prices

Bonus ideas: get offers/products/services from others 

Free consultation

Free t-shirts

Free videos

Homework:

Write down 3-5 problems that your target market faces

What are 2-3 options (other than yours) that they could do?

Why is your solution better?

Research 4-5 similar products or services and note the pricing

Determine what the “true” value is of what you’re offering

Think of 2-3 different bonuses you could offer (or people to partner with)

Set up your offer: urgency/limitation/guarantee

Test – test – test!!
